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Porter’s Fabrications (Charleston)
Being in the steel service cen-
ter business affords us the op-
portunity to help support the 
metal requirements of both 
small and large metal con-
sumers. Porter’s Fabrications 
is a prime example of what 
can happen when a small con-
sumer of metal products be-
comes a much larger metal 
consumer by creating a vision 
to be the best in its field.

Porter’s Fab began as a small, 
family-owned contract fab-
ricator, and it remained that 
way for nearly 45 years. 
Things changed in 1998 when 
the company was sold by Dan 
Porter to the current President 
of the company, Hans Wede. 
It did not take long for his vi-
sion of being the best, to re-
sult in tremendous growth as the business increased nearly 

1000% by the time the volatile year of 2004 was complet-
ed. In spite of a more stable marketplace the last couple 

of years, Porter’s Fab 
has continued to grow 
and should reach over 
$40 million in rev-
enue while employ-
ing more than 300 
people. The Namasco 
Charleston division 
has been fortunate 
enough to become 
one of their primary 
vendors since 2005.

No company reaches 
this level of success 
without a clear, con-
sistent game plan to 
make it happen. Por-
ter’s Fab’s ability to 
create solid partner-
ships with both cus-
tomers and vendors 



has always been a major focal point. Their customer list is 
a “Who’s Who” in the manufacturing world such as Inger-
soll Rand, Freightliner, Caterpillar, Diebold, Thomas Built 
(buses) just to name a few. 

Porter’s Fab has also focused on utilizing state-of-the-art 
technology. It now has over 150,000 sq. ft. of manufactur-
ing space combined between their Bessemer City, NC and 
Sumter, SC facilities. There are 10 laser machines operat-
ing 24/7 in order to keep up with customer demand, not 
to mention their welding, shearing, punching and powder 
coating capabilities. Their business is so robust, they have 
been outsourcing some parts to area fabricators that has 
kept 3 other laser machines filled to capacity. Their ex-
tensive equipment list gives them the ability to fabricate 
flat rolled carbon steel products as well as non-ferrous and 
structural materials.

As with all successful partnerships, we have had the plea-
sure to work with many employees on the Porter’s Fab 
team. Mike Taylor, VP of Sales and Operations, has worked 

diligently with Namasco so that we’re prepared to support 
their continuous growth. Charles Saleh and Clint Shufford, 
Porter’s Fabrications’ CEO and CFO respectively, communi-
cate all pertinent financial information into our company. 
Jayne Maloney and Dreana Helmick, are responsible for 
efficiently handling the day-to-day material releases for 
their respective facilities.

Porter’s Fab has proven that when you combine a group 
of motivated employees, state-of-the-art facilities and 
a vision to be the best at what you do, the results can 
be astounding. The Charleston division looks forward to 
supporting their team’s efforts this year and well into the 
future. If the next ten years are anything like the past de-
cade at Porter’s Fab, then the sky is the limit.
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